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GTR LEADERS IN TRADE 2013

T
he ITFC has secured the award for 
best Islamic finance bank for the 
fifth consecutive year. The ITFC 
approved 13% more trade finance 

deals during 2013 than in 2012, for a 
total of US$5bn, and helped oversee 
a major drive from the Arabic world 
towards its structured trade finance 
division, which saw an increase of 34% 

in approved operations, to US$1bn, 
during the year. CEO Waleed Al-Wohaib 
says: “Despite the recurrent political 
turmoil, especially in the Middle East, 
ITFC was able to support its member 
countries, and achieve remarkable growth 
in terms of trade approvals and resource 
mobilisation.”

Also in 2013, the ITFC launched 
the Aid for Trade Initiative for the Arab 
States, which is focused on expanding 
trade in Arab countries. Waleed says: 
“This initiative will help in enhancing the 
competitiveness of our member countries 
in the global and regional markets.”

F
or the fifth consecutive year, the 
award for best trade outsourcing 
bank goes to BNY Mellon. 

“Our repeated success in this 
category is proof that our collaborative 
approach continues to resonate with  
the market,” says Dominic Broom,  
Emea head of sales and relationship 

management for BNY Mellon’s Treasury 
Services group. 

“Our processing expertise, coupled 
with a global network of correspondent 
banks, means that we can combine local 
knowledge with global reach to help 
our clients minimise costs, expand their 
cross-border trade networks and harness 
the latest developments in technology. 
This combination has proven key to our 
continued success and that of our client 
banks and financial institution partners.” 

Trade and technology now go hand-in-
hand. But electronic platforms alone are 

not a definitive solution. Automation  
must be underpinned by understanding 
– both of clients and broader market 
developments.

“With this in mind, we work to develop 
trade processing solutions that can be 
tailored to market and client-specific 
concerns,” says Vince Galloni, global 
head of trade processing at BNY Mellon. 
“Such flexibility is vital if our local bank 
clients – and their own customers – are 
to successfully connect the dots between 
where the market is heading and their 
individual business strategies.”

B
PL Global has been voted best 
trade credit and political risk 
insurance broker.

Over the year, BPL has 
continued expanding its focus on 
emerging markets, after the opening of 

its Hong Kong office in 2011 and its 
Singapore office in 2013. 

“We continue to strive to achieve 
better, cheaper and more readily available 
credit and political risk insurance for 
emerging economies. 

“As part of this, we are seeing the 
political risk insurance market broaden  
its reach geographically – especially into 
Asia where we have seen considerable 
growth this year,” says Charles Berry, 
BPL’s chairman.

The company is thriving in a market 

that has been buoyant despite pressures 
from the continuing economic weakness 
both in the EU and globally, as well as 
turmoil in the Middle East and Africa. 

“BPL Global has long been 
synonymous with the growth of the 
political risk insurance market, and  
this recognition from GTR’s editorial 
board speaks as much about the resilience 
of the market itself as it does about our 
own dedication to making sure that it 
works for our policyholder clients,”  
adds Berry.
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“ITFC WAS ABLE TO SUPPORT 
ITS MEMBER COUNTRIES, 
AND ACHIEVE REMARKABLE 
GROWTH IN TERMS OF  
TRADE APPROVALS AND 
RESOURCE MOBILISATION.”
Waleed Al-Wohaib, ITFC


