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People moves

In position
Natixis’ new head of EMEA wholesale banking is gearing up for growth.

F or the past 22 years, 
Pierre-Henri Denain’s 
banking career has taken 

him around the capital markets 
of the UK, France, Switzerland 
and the Benelux countries. 

Now, he’s ready to aim 
for broader horizons, having 
been named head of wholesale 
banking for the EMEA region, 
excluding France, at French 
investment bank Natixis. 

It’s arguably the most high-
profile stop yet on Denain’s 
journey. Between 1991 and 
1998 he was head of the  
French global markets 
division at Credit Suisse. He 
then moved to become head 
of France, Switzerland and 
Benelux global markets at 
General Re until 2000, when  
he was hired by CDC Ixis  
(later part of the merger that 
formed Natixis) as head of 
derivatives sales.

From there he joined Citi 
as head of its French global 
markets team before joining 
Natixis in 2006 as head of 
fixed-income sales for Europe. 
Three years later the bank 
named him its head of capital 
markets and, in 2011, senior 
country manager for the UK, a 
role he still holds.

Bright future
Denain is confident that Natixis 
stands steadier than many of its 
peers following a restructuring 
carried out since 2009. “At 
a time when many of our 
competitors are going through 
so many changes, many having 
to reinvent themselves, we 
don’t,” he says. 

But there are still changes 
taking place. In February the 
bank announced that it would 
simplify its structure by selling 
back certain Cooperative 
Investment Certificates it holds 
in Banques Populaires and 
Caisse d’Epargne, its owners. 
The bank’s share price rose on 
news of that deal, suggesting it’s 
been welcomed by the market. 

What does Denain hope to 
achieve now as he takes over 

an EMEA-wide business? In a 
word, growth.

“I have no interest, nor is it 
my mandate, simply to keep 
things ticking over,” Denain 
tells EMEA Finance. “Our 
organisation at this juncture, 
relative to many, is well 
positioned to grow. We’ll be 
quite deliberate about it, but 

we’re definitely in expansion 
and client-acquisition mode. 
We have a very strong group 
balance sheet, north of €1trn 
(US$1.3trn), and that means 
that we have the muscle to 
commit capital and liquidity  
to clients.”

He points to energy and 
commodities financing, aircraft 
financing and infrastructure 
and project finance as some 
of the bank’s areas of “great 

strength that are highly 
relevant to the EMEA region”. 

“These sectors have a 
bright future, as does anything 
that has to do with natural 
resources, commodities and the 
infrastructure that comes with 
it,” he adds. “We have great 
strength in capital markets as 
well – we’re strong in euros 
and dollars and that gives us a 
lot to bring to the table.”

He and his team will focus 
on growing Natixis’ presence 
and reputation in several 
emerging markets, specifically 
Russia, Turkey and some Gulf 
states. These are countries in 
which the bank has a limited 
presence and some clients, and 
it now wants more. That may 
also mean hiring more people 
to work in them.

“They’re competitive markets, 
but we can be a competitive 
player,” Denain says. “We’ve 
proven our structuring skills, 
including in Russia, where 
we’ve been active for years. 
I also think the landscape is 
changing, with some of the 
Russian banks becoming 
bigger and some of the 
international banks retrenching 
a little. That’s an interesting 
environment for us to navigate” 

Transnet names 
treasurer

T ransnet, South Africa’s 
state-owned transport and 

logistics company, has named 
Mathane Makgatho as group 
treasurer, responsible for its 
funding strategy.

Chief financial officer Anoj 
Singh had been acting as group 
treasurer since February when 
Disebo Moephuli, previously 
group treasurer, was promoted 
to chief risk officer.

The company was last in 
the international markets in 
July 2012, when it issued a 
ZAR8.3bn (US$1bn) 10-year 

bond, the largest amount it has 
tapped the market for without a 
state guarantee and its longest 
tenor in the international 
markets. That deal was eight 
times oversubscribed.

Gazprombank hires 
asset management 
head

R ussia’s Gazprombank 
has hired Aylin Suntay 

as first vice-president and 
head of Gazprombank Asset 
Management. Suntay joins 
the bank from Pictet Asset 

Management in Switzerland, 
where she was deputy chief 
investment officer of equities.

Prior to joining Pictet, 
her roles included head of 
European equities at First  
State in London and emerging-
markets fund manager at 
Nicholas Applegate. 

Commenting on Suntay’s 
appointment, Alexey 
Matveev, deputy chairman of 
Gazprombank, said: “Aylin’s 
experience as a senior 
investment manager across 
a wide range of products and 
geographies will play a vital 
part in strengthening our asset 
management business.”

IB head for QInvest

Q atar’s QInvest has 
appointed Michael 

Katounas its new head of 
investment banking. He comes 
to the role after eight years in 
the Credit Suisse investment 
banking team, where he rose 
to the level of director based in 
Dubai.

Credit Suisse has downsized 
its Dubai investment banking 
team in recent months and 
moved many of its remaining 
staff to Qatar. It views 
private banking, rather than 
investment banking, as its 
engine of growth.

“At a time when many 
of our competitors are 
going through so many 
changes, many having 
to reinvent themselves, 
we don’t.”
Pierre-Henri Denain, Natixis


